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If you’d like to buy a house for under $1 million in the South Coast of Santa Barbara, 
which spans the area from Goleta to Carpinteria, there are 43 homes to choose from. 
You could easily see them all in a few weekends. You wouldn’t be the only person 
looking at homes under $1 million at weekend open houses, though. Thirty-six 
buyers opened escrow on an under-one-million house in March, which means that 
we have just 1.2 months of inventory of available homes for sale. We use this 
months-of-inventory number to gauge the market activity. It’s a picture of the 
market for any given period of time that lets us compare today’s market pulse to last 
month, or even last week: how many homes are being listed for sale vs. how many 
are being sold now.  
 
The story for condos is similar. If you’re hunting for a condo under $700,000, you 
have 33 to choose from, and there were 21 new sales in March -- just 1.5 months of 
inventory. Another way to look at this number: if no new condos were listed, all the 
existing condos would be bought up in 1.5 months. If you increased your price to $1 
million for a condo, there are still just 1.5 months of inventory: 48 active listings, 
and 33 pending sales in March. Table 1 shows the market activity for all condos in 
all price ranges: 85 active sales, 42 pending in March, and 2.0 months of inventory. 
Table 1 also shows the inventory levels, as well as number of sales and median price 
for each of our market segments.  
 
Inventory under 3 months is considered more beneficial to sellers than buyers, and 
is often called a “seller’s market.” If we have 3 to 6 months of inventory, that’s a 
balanced market that does not generally favor buyers or sellers. Six months or more 
is commonly considered a buyer’s market. If someone asks me what the real estate 
market is doing, I need to find out which price segment of the market they’re 
interested in before I answer. The luxury market is a very different story.  
 
If you’d like to purchase a house for over $5 million, for example, you’ll have 97 to 
choose from in the area ranging from Hollister Ranch in Gaviota to Padaro Lane in 
Carpinteria. Our luxury market isn’t just relegated to Hope Ranch and Montecito; 
you’ll find gorgeous estates on the beach in Carpinteria, nestled in Toro Canyon, in 
the Santa Barbara foothills, and on the Riviera. There’s also one stunning Montecito 
beach condo for sale in this price segment. By all accounts, it’s an excellent time to 
purchase a luxury home or estate in Santa Barbara because of the available 
inventory.  For homes over $5 million, there are 32 months of inventory (compared 
to less than 2 months of inventory for homes under $1 million). Three homes in this 
+$5M price segment went into escrow in March, with 97 active listings. As the 
economy continues to improve, we are likely to see more sales in our luxury market.  



 
But for now, in general, the higher the listing price, the more inventory there is to 
choose from. You can find the months of inventory (MOI) for various price ranges in 
Table 2. This is for both houses and condos for all of the South Coast of Santa 
Barbara County.   
TABLE 2  
Houses & Condos MOI 
$0-$500,000 0.8 
$500,000-$600,000 1.6 
$600,000-$700,000 1.5 
$700,000-$800,000 0.9 
$800,000-$900,000 2.3 
$900,000-$1,000,000 1.1 
$1,000,000-$1,500,000 2.6 
$1,500,000-$2,000,000 5.8 
$2,000,000-$2,500,000 7.5 
$2,500,000-$3,000,000 6.2 
$3,000,000-$4,000,000 16.7 
$4,000,000-$5,000,000 9.3 
Over $5,000,000 32.7 
 
For homes priced up to $1,500,000, we see a market favoring sellers with low 
inventory compared to the number of interested buyers. The market is more 
balanced from $1.5 to $3 million, and then enters solid buyer’s market territory for 
properties priced over $3,000,000.  
 
Even though it seems like this phenomenon of low supply is new, it’s not. We’ve had 
low inventory here in Santa Barbara since 2012. The bottom of the real estate 
market, price wise, was 2011. The years 2012 and 2013 saw big gains in prices 
(over 18% each year), and we’ve had single-digit increases or decreases in median 
selling prices since then. Low supply has not always translated into consistent 
increases in selling prices, and Leslie Appleton-Young, the Chief Economist for the 
California Association of Realtors, predicts low supply will be the new norm in 
California.  
   
That said, our overall inventory has been increasing slightly since 2014, but as we 
see above, most of that is in the upper price ranges. If we look at the entire first 
quarter of this year, our year-to-date median selling price for houses is $1,181,683. 
That is up 2.8% from 2016’s median. The median selling price at the end of the first 
quarter 2017 for condos is $575,000, which is down 4.6% from the median for 
2016.  If you look back a few years, though, you’ll see condo prices are up 2.7% from 
2014, and houses are up 5.5% from 2014. See Table 3 for median selling prices for 
the past three years and the current quarter.  
 
TABLE 3 



 Median Price, 
HOUSES 

% change, 
1 year 

% change 
since 2014 

Year-end 2014 $1,120,500   
Year-end 2015 $1,100,000 - 1.8% - 1.8% 
Year-end 2016 $1,149,500 + 4.5% + 2.6% 
March 2017 $1,181,683 + 2.8% + 5.5%  
 
 Median Price, 

CONDOS 
% change, 
1 year 

% change 
since 2014 

Year-end 2014 $560,000   
Year-end 2015 $597,500 + 6.7% + 6.7% 
Year-end 2016 $603,000 + 0.9% + 7.7% 
March 2017 $575,000 - 4.6% + 2.7%  
 
 
Having a low number of homes to choose from is not necessarily translating into 
higher prices; we are seeing some bidding wars on well-priced homes, but we are 
also seeing over-priced homes languish on the market. Having a high number of 
homes to choose from is not necessarily bringing down prices in the luxury market 
either. The median selling price for houses in Montecito this year-to-date is 
$2,875,000, up 2.9% from 2016’s median of $2,795,000. This time last year, 
however, the Montecito median was $3,325,000, 13.5% higher than it is now.  
 
For all our market segments in the first quarter 2017, it took 98 days on average for 
a house to go under contract once it’s listed for sale. And the final selling price is, on 
average, 89% of the original asking price.  That ratio is 96% for houses under 
$1,000,000, and it’s 85% for houses priced over $3 million. Condominiums in the 
first quarter 2017 sold on average for 95% of asking price.  These list-price-to-
selling-price ratios align with the available market inventory.  
 
At the Santa Barbara Association of Realtors annual Economic Review and Forecast 
on February 15, Ms. Appleton-Young predicted home prices in California will 
increase overall by 4.6% in 2017. I had the opportunity to present the local statistics 
at that event and my research led me to forecast a median price increase of 2.5% for 
houses and 5.0% for condos in south Santa Barbara County. Appleton-Young also 
predicted mortgage interest rates will increase from an average 3.6% in 2016 to an 
average of 4.4% by year-end 2017 for a 30-year fixed rate mortgage -- still quite low 
and a good opportunity for buyers.  
 
With the Spring comes a lively selling season, and it’s often the best time to list a 
home for sale. Buyers should see at least a few more homes to choose from as we 
march toward summer, and sellers would be wise to take advantage of the season 
while low mortgage rates are still wooing buyers.  
 



Kalia Rork is a Santa Barbara REALTOR® with Berkshire Hathaway HomeServices 
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kalia@liveinsb.com and linkedin.com/in/kaliarork 
 



Closed 
Escrows 

Median Sales 
Price 

Sales 
Pending 

Active 
Listings 

Months of 
Inventory 

Closed 
Escrows 

Median Sales 
Price 

Houses/PUDs 233 $1,181,683 97 361 3.7 89 $1,295,000

Carp/Summerland 26 $959,500 8 35 4.4 14 $1,059,500

Montecito 31 $2,875,000 11 134 12.2 12 $2,792,750

Santa Barbara 106 $1,237,500 49 116 2.4 40 $1,387,500

Hope Ranch 9 $2,875,000 5 28 5.6 3 $2,800,000

Goleta 61 $849,000 24 48 2.0 20 $828,500
Condos 91 $575,000 42 85 2.0 38 $655,000
Totals 324 $932,500 139 446 3.2 127 $945,000
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